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Enabling a mid-
market PE firm to
map growth trends

among top US
homebuilders

* Market Due Diligence
¢ Competitive Landscaping

Source: Envato

* Construction industry benchmarking

Business need

= As part of its investment due diligence exercise, a
mid-market private equity firm having assets under
management of USD 40B+ sought RocSearch’s

Benchmark leading US
support in understanding long-term growth patterns . . .
among the top 50 public homebuilders in the US. reS|dent|a| homebu | |deI’S
= |t wanted to understand the US homebuilders' market and an alyse key trendS

through a data-driven study focusing on house starts,

deliveries and their performance since their initial and grOWth patterns in the
public offerings (IPOs). . .
context of Mmajor Strateg|0

= Furthermore, it wanted to examine the impact of the
housing crisis, economic downturns and business events_
changes on growth of the homebuilder market.

The client outlined three key reasons for selecting RocSearch:
=  Qur extensive prior experience in the Real Estate sector
= Qur long-standing relationship with the client and its portfolio companies

=  Qur proven investment research and advisory capabilities
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Approach & Methodology

* Ananalystteam was assigned to compile and analyse annual housing start and closure data for the 50 largest
publicly listed US homebuilders, focusing exclusively on those involved in residential construction. The team
identified 23 eligible homebuilders via market capitalization, annual revenue rankings, S&P/industry

categorisations and credible secondary sources.

For each of the homebuilders, we created a historical
performance profile, including IPO date, year-wise total
revenue, annual housing closes/starts since IPO, and

commentary on major events.

Source:Envato

Business outcomes

* The client received a comprehensive side-by-
side comparison of annual housing volume data
for the largest homebuilders in the country
based on which it could visualise key trends and
growth patterns across cycles.

* The client’s investment team leveraged
RocSearch’s outputs to map market share
shifts over time and understand the impact of
strategic events across companies.
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The team collected annualised figures for housing
starts and closes from the year of IPO (no earlier
than 1975) to the most recent fiscal year available
leveraging broker reports, SEC filings (10-Ks),
investor presentations, and earnings call
transcripts.

The team built an interactive dashboard containing
year-wise data per company, including year
founded, IPO year, headguarters, total revenues by
each year since IPO, housing volumes, and any
material strategic events affecting growth (e.g.,
mergers & acquisitions (M&A), asset divestments,
regional expansions).

Key macroeconomic events (e.g., Great Financial
Crisis 2008 and COVID-19 pandemic) were
annotated to contextualise volume fluctuations.

Insights from RocSearch
enhanced the client’s
understanding of the

residential homebuilder
market and supported
strategic decision-
making.




Founded in 1999, RocSearch has been a pioneer in empowering our
clients to overcome challenges and realize their goals. Our strength
is delivering research and advisory solutions through managed and
dedicated teams that produce the expert intelligence our clients
require to gain a true competitive advantage.

We draw on proven expertise to deliver consistent value across all
types of business requirements: ranging from digitization and
analysis of business, financial, or customer data to the provision of
‘act-on’ insights for the most challenging business problems.

Our longstanding client relationships bear testament to the
enduring value we create, alongside our consistent reliability and
absolute discretion. We take great pride that many of the brightest
global companies rely on us to help them achieve top-line growth,
operational efficiency and increased profitability.
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Business enquiry:

General enquiry:

This document is proprietary to RocSearch and the information contained
herein is confidential. Not without prior written permission from RocSearch,
may this document be reproduced, either in whole or in part, or disclosed to
others outside your firm.

Whilst care and attention has been exercised in the preparation of this
document, RocSearch does not accept responsibility for any inaccuracy or
error or any action taken in reliance on the information contained within. All
warranties whether expressed or implied by statute, law or otherwise are
hereby disclaimed and excluded to the extent permitted by law.
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http://www.rocsearch.com/
https://www.linkedin.com/company/rocsearch/
https://twitter.com/RocSearch_RS
https://www.facebook.com/pages/RocSearch/634507419982765
mailto:enquiry@rocsearch.com
mailto:info@rocsearch.com
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